
 

 

 

 

  

  

Support Small Business Growth and Opportunities with the Defense Community 

 

U.S. small businesses serve as a catalyst for economic development, provide employment opportunities, and 

drive new ideas and innovations. To nurture their important role in the economy, the Federal Government has 

established programs and annual small business contracting goals for prime and subcontract dollars. Their intent 

is to ensure that small businesses have opportunities to fulfill the public policy objectives of the Federal 

Acquisition Regulation (FAR), and to give federal government customers access to a source of innovative 

products and services. 

 

Over the last 4 years, the Federal Government has surpassed its 23% percent goals for prime contract awards for 

small business, and achieved several milestones in awards to categories of socially- and economically- 

disadvantaged small businesses at the prime and subcontract level. Still, small businesses are concerned about 

how the Federal Government has surpassed its goals, and that they may establish incentives that conflict with 

other objectives of small business programs. For instance, according to a Bloomberg Government analysis, 

despite a rebound in federal contract spending in Fiscal Year (FY) 2016, the number first-time vendors fell to a 

ten-year low in FY 2016. Further, over the last ten years, the overall number of active federal vendors fell by 

23%.   

 

Over time, the success of small business programs has eroded due to a 

number of factors:                    

 Budget Cuts: Because of budget cuts in recent years, there are 

simply fewer dollars to go around – an effect felt throughout the 

defense industrial base. 

 Regulatory Burdens: The proliferation of costly regulatory 

burdens has, in recent years, overwhelmed the ability of small 

businesses to comply with duplicative regulations.  

 Service & IT Contract Consolidation: The implementation of 

service and IT contract portfolio-management initiatives, if not 

done fairly, threaten to create winners and losers in the small 

business community based on non-performance factors.  

 Parity amongst Small Business Programs: The lack of parity 

limits the flexibility of contracting officers to seek innovative solutions while meeting small business 

contracting goals. 
 

Lawmakers must take a more comprehensive and strategic approach to the myriad of small business contracting 

programs to ensure they are: 

 

 Clearly defined. 

 Coalesce with one another. 

 Properly promote the optimal role for small businesses within the industrial base. 

 Are advancing their intended outcomes.  
 

 

Strategic Priorities 


