
America’s Seed Fund: 
Planting Seeds For Success 
Under the SBIR/STTR 
Programs
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Did You Know …

In FY 25, approximately 6,773 small 
businesses benefitted from a substantial $3.4B 

in funding allocated by the Small Business 
Innovation Research (SBIRs) and Small 
Business Technology Transfers (STTRs) 

programs?
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Agenda
•Overview of America’s Seed Fund, SBA and the SBIR/STTR 
Programs

•Define DCAA’s role

•DCAA audits applicable to SBIR/STTR

•Resources/ information available for small businesses
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America’s Seed Fund – SBA – SBIR/STTR
•Funding initiative to early-stage 
startups and small businesses

•SBA serves as the coordinating 
agency

•Funded by congressional mandates 
to participating agencies 

•Funding granted through the SBIR/ 
STTR programs
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https://www.sbir.gov/



SBIR/ STTR Programs’ Overview

•Highly competitive
•For small businesses in R&D 
•Over 5k new awards every year
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Defense SBIR Innovation Portal 
(DSIP) *

*Each Agency has its own portal 

https://www.dodsbirsttr.mil/submissions/login





SBIR vs. STTR: Overview
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SBIR STTR
It supports small businesses to develop high-risk, 
high-reward technologies without giving up equity. 

Requires a formal partnership with a U.S. nonprofit 
research institution (e.g., university, FFRDC, or qualified 
non-profit).  

You can work alone or with partners, but the small 
business must be the principal investigator’s primary 
employer

The small business must perform at least 40% of the work, 
and the partner must perform at least 30%.

Why SBIR: Why STTR: 
Want to retain full control of their intellectual property Originates in a research institution and needs a 

commercialization partner
Have the internal R&D capacity to lead the project Requires deep academic or scientific expertise

Are seeking a direct path to commercialization without a 
required research partner

Benefits from shared IP rights and collaborative R&D



Contractor Eligibility
•General requirements: 
� Organized for profit, US based small businesses
� More than 50% owned and controlled by one or more individuals who are citizens or 

permanent resident aliens of the United States
� Work must be performed in US
� No more than 500 employees, including affiliates 
� Be sure to register on SAM.gov, Grants,gov, eRA Commons (NIH), and the SBA 

Company Registry

•STTR Extras:
� Partnered with nonprofit research institution (i.e.- nonprofit college/ university, domestic 

research org, FFRDC)
� JV must establish intellectual property agreement 
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DCAA - Audits Under SBIR/ STTR
DCAA is the Department of War’s (DoW) official agency for audit and 
financial advisory services in defense contracting. It operates under the 
Under Secretary of War (Comptroller)/Chief Financial Officer. 

• Pre-Award and Post-Award Accounting System Audits

• Pricing Proposals

• Requests for Specific Cost Information

• Provisional Billing Rates 

• Incurred Costs
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Pre-Award/Post-Award Accounting System 
Reviews
•Pre-Award Accounting System Survey

•To identify if the contractor’s accounting system is suitably 
designed for accumulating costs under a prospective 
Government contract

•Post-Award Accounting System Audit
•Performed after award of a cost-type contract
•Includes tests of operational capability of the accounting system 
as well as related billing processes and procedures 
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Acceptable Accounting System
A system that complies with criteria 
under paragraph (c) of DFARS 
252.242-7999 

o Sound internal control 
environment

o Proper segregation of direct and 
indirect costs

o Accumulation of direct costs by 
contract 

o Logical allocation of indirect costs 

o General ledger control 

o Reconciliation 

o Adjusting entries 

o Timekeeping system 

o Labor distribution system 

o Exclusion of unallowable costs - 
FAR Part 31
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Pricing Proposals
•A strategic document used to communicate the value of your services or products to 
a potential client that includes;  the scope of work, timelines, deliverables, and terms, 
along with the cost breakdown. 

•Unlike a quote or estimate, a pricing proposal explains the reasoning behind the 
costs, aligns pricing with the client’s goals, and positions your expertise and value 
effectively. 

•The main purposes of a pricing proposal are to:
o  Build trust 
o  Clarify expectations 
o  Support decision-making 
o  Establish competitive edge
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Review of Provisional Billing Rates
• Temporary indirect cost rates used by government contractors to bill for 

indirect costs during the performance of a contract, allowing for interim 
payments until actual rates can be finalized.

• Established to approximate the contractor’s final year end rates and 
relate to the current fiscal year only

• Does not constitute an audit or attestation engagement in accordance 
with GAGAS. 

• Consists of performing analytical procedures (e.g. comparisons of 
projected indirect costs and bases to prior year actuals), inquiry, and 
taking into consideration relevant historical information readily available. 
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Forward Pricing Rates (FPR)
•Forward Pricing Rates (FPRs) are proposed by the contractor and submitted to 
agencies such as DCMA for purposes of proposing contract effort on a 
consistent basis to support government contract negotiations (generally larger 
contractors)

o These rates are established by the agency(ies) through a Forward Pricing 
Rate Agreement (FPRA) or Forward Pricing Rate Recommendation (FPRR). 
DCAA audit reports can be used as the basis for FPRAs/FPRRs. 

o All rates identified in proposals are forward pricing rates. 

o FPRs are required to be established (per FAR 15) for all years under the 
proposed effort

Page | 14



Incurred Cost Audits
•Report detailing actual indirect expenses, 
required to be submitted annually when you 
have a Cost Reimbursable contract. 

•Takes all cost accounting data from a 
contractor’s expense accounts to calculate the 
actual indirect rates for the fiscal year. 

•Purpose is to determine the contractor's final 
indirect cost rates for the year
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DCAA Internet Resources
• Guidance

• Audit Process Overview – Information for Contractors Manual
• Directory of Audit Programs 
• Contract Audit Manual
• Select Area of Cost Guidebook (FAR 31.205 Cost Principles) 
• Links to Acquisition Regulations

• Checklists and Tools
• Cost of Money Rates
• Incurred Cost Electronically (ICE) Model
• Contractor Submission Portal
• Adequacy Checklists - Preaward Accounting System, Forward Pricing Rate Proposal, Incurred Cost 

Submission, etc.

• Frequently Asked Questions For Contracting Officers and Contractors
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Small Business Outreach Survey
We would love to hear about your recent experience with the DCAA Small 
Business Program, as we are committed to providing the best guidance possible 
and strengthening our nation's Defense Industrial Base. By participating in our 
survey, you will help us improve our courses, content and provide you with even 
better support as we continue to grow our program: 

https://forms.osi.apps.mil/r/6xLwKWEsQb?origin=lprLink
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https://forms.osi.apps.mil/r/6xLwKWEsQb?origin=lprLink


Questions/Comments
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Peggy Galindo
Customer Specialist - Small Business Coordinator

DCAA Headquarters – Operations Division
Fort Belvoir, VA 22060
VoIP: (571) 448-4573

E-mail: peggy.v.Galindo.civ@mail.mil 

mailto:peggy.v.Galindo.civ@mail.mil

